Laurence M. Pease,
Tel: 765-277-2356    Email:  < benhur4horses@gmail.com>


Business Administration and Sales Professional with over 15 years experience seeks a full-time position or contractor, short term employment, or project/consulting opportunities in small, medium, or large companies. Master in Business Administration (MBA)
KEY ACCOMPLISHMENTS/SKILLS
NEW BUSINESS DEVELOPMENT AND INDUSTRY (B2B) SALES

With the present Italian company, provide sales between Italy and the North American markets.
Procured new business of $3.6 million of conveyor based turnkey finishing (paint coatings) line work. Other new customers included a foundry in Ohio for over $600,000 for new customer dip wet paint systems.  Other smaller new work was acquired as well as for spare parts sales and maintenance/inspection support.
Other recent new business was for industrial and Fortune 500 Agricultural Company clients planning, engineering and installing full turnkey powder coat, E-coat or wet paint lines. 
Largest sales include the capital budget purchase order from a Fortune 100 Agriculture Equipment Company, installing conveyor based turnkey finishing systems, of around $3.3 Million. Procured a very large system purchase order for a Fortune 500 ATV Motor Cycle, and recreational company. This project was a 1.25 mile, plant wide, conveyor- based turnkey finishing support for over $6 million revenues as new business.
In other industries, exceeded quoted business goals for electronic manufacturing services, plastic molding, and metal stamping for a 300,000 SF Chinese Plant by generating new business quotes of $10 Million in new business within 9 months of hire.  
EXECUTIVE AND SALES MANAGEMENT

· Provided website development guidance. Directed sales representatives and networking to create new business opportunities. Directed six independent sales representatives in the electronics industry. 
· Over ten years, trained other sales professionals to successfully use Solution Selling techniques. Excellent teaching, team development and curriculum development skills.  
· In regards to large collections and late payments, acquired and managed law firms and supported litigation planning against non-paying customers for claims to about $500,000. Successfully clawed back most of the money.

· Have had international sales and management experience in Mexico, Europe, and China. Work well in multi-cultural situations.

RECENT BUSINESS Experience
Regional Sales Leader, La Leonessa NA. Developed and expanded the sales function from 1 administrator to nationwide sales including Canada and the United States. Sold heavy industrial assemblies and parts of specialized power transmission components primarily slewing rings, turntables, gearing of 300 mm to 3200 mm from 30 kg up to 600 kg. Presently employed.
National Sales and Management, Engineered Conveyors, Inc. Develop large industrial opportunities for customized industrial conveyor, and large project, total turnkey paint/ powder coat/ E Coat /finishing systems in multiple Fortune 500 and other industrial firms. 2008 to 2015. 
Sales Consultant, Monsanto ASI Division. Sold Hybrid corn, alfalfa, and soybean and associated products. 2007 to 2008. 
Short term Program Manager, individual companies, short term work for management, selling and technical writing support, 2005 to 2007.
Regional Sales Manager, Eastek International. Sold electronic manufacturing services, plastic molding, and metal stamping for a 300,000 SF Chinese Plant. 2004 to 2005. 
EDUCATION 

· Masters in Business Administration, Indiana University, Bloomington, Indiana 

· B. S., Finance, Indiana University, Bloomington, Indiana 
COMPUTER SKILLS

· Intermediate Skill: MS Office, Outlook, MAPICS MRP, FIRST CMS
· Knowledgeable: MS Project, EXCEL, Power Point, AutoCAD Solid Works reader, Baan
· Advance Skill: ACT!  Customer/ Contact Management System
ACTIVITIES
· Non-Profit Volunteer Non-profit Business Advisor/Educator
· Swimming and Cycling


· Athletic Programs
· Former Soccer Referee 
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